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5 tips that will help when buying a foreclosure

By: G. M. Filisko

Get prequalified for a loan and set aside funds,
and you'll be ready to purchase a foreclosed
home.

When lenders take over a home through fore-
closure, they want to sell it as quickly as possi-
ble. Since lenders aren't in the real estate busi-
ness, they turn to real estate brokers for help
marketing their properties. Buying a foreclosed
home through the multiple listing service can
be a bargain, but it can also be a problem-filled
process. Here are five tips to help you buy
smart.

1. Choose a foreclosure sale expert. Lenders
rarely sell their own foreclosures directly to
consumers. They list them with real estate bro-
kers. You can work with a real estate agent who
sells foreclosed homes for lenders, or have a
buyer's agent find foreclosure properties for
you. To locate a foreclosure sales specialist, call
local brokers and ask if they are the listing
agent for any banks.

Either way, ask the real estate professional
which lenders' homes they've sold, how many
buyers they've represented in a foreclosed
property purchase, how many of those sales
they closed last year, and who they legally rep-
resent.

If the agent represents the lender, don't reveal

anything to her that you don't want the lender
to know, like whether you're willing to spend
more than you offer for a house.

2. Be ready for complications. In some states,
the former owner of a foreclosed home can
challenge the foreclosure in court, even after
you've closed the sale. Ask your agent to rec-
ommend a real estate attorney who has negoti-
ated with lenders selling foreclosed homes and
has defended legal challenges to foreclosures.

Have your attorney explain your state's foreclo-
sure process and your risks in purchasing a
foreclosed home. Set aside as much as $5,000
to cover potential legal fees.

3. Work with your agent to set a price. Ask your
real estate agent to show you closed sales of
comparable homes, which you can use to set
your price. Start with an amount well under
market value because the lender may be in a
hurry to get rid of the home.

4. Get your financing in order. Many mortgage
market players, such as Fannie Mae, require
buyers to submit financing preapproval letters
with a purchase offer. They'll also reject all con-
tingencies. Since most foreclosed homes are
vacant, closings can be quick. Make sure you
have the cash you'll need to close your pur-
chase.

5. Expect an as-is sale. Most homeowners
stopped maintaining

their home long before
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they could no longer
make mortgage pay-
ments. Be sure to have
enough money left
after the sale to make
at least minor, and

SWEET COTTAGE SET ON A WOODED LOT. Chestnut Hill

subdivision has a real sense of community. About 30 min-

utes to Asheville or 15 minutes to Lake Lure. The perfect

place to escape the hustle and bustle of the city. Has been

used as a rental. $139,000 www.rewnc.net/781941
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GREAT LOT IN SMALL NEIGHBORHOOD WALK TO
SCHOOL, city water, sewer, Enka area. Build your dream
house on this level lot. $39,000 MLS# 438816
www.rewnc.net/771661

PRIVACY PLUS PARK-LIKE SETTING Great for family
retreat. 15 + ac Add’l building site. Ponds, fruit trees.
Could have horses. Sharp four bedrooms, three baths,
tandem garage. Large deck in front overlooking land.
$395,000 www.rewnc.net/781935

BLACK MOUNTAIN GOLF COURSE COMMUNITY beau-
tiful views, needs some TLC but a great value, ONLY
$179,999. call today! www.rewnc.net/771657

BLACK MOUNTAIN AREA WITH VIEWS refreshed farm
house, paint, carpet, and tile. 4 bedrooms, closets every-
where, great room, level lot in a wonderful neighborhood
close to schools. VIEWS. $229,000 MLS# 461724
www.rewnc.net/771652

Phyllis Patton

1978 Hendersonville Road,

Asheville NC 28803
(828) 684-4339 * ppatton809@aol.com

FAIRVIEW AREA, 10 AC SMALL HORSE FARM with barn
and 7 wire electric fence, Private, gently rolling land with
VIEWS, fruit trees, berries, and flowers. The house is a 2
master bedroom, 2 bath unit, and a 1 bedroom, 1 bath.
ONLY $515,000 MLS# 468181 www.rewnc.net/771648
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sometimes substantive,

repairs.

Although lenders may

do minor cosmetic

repairs to make fore-

closed homes more

marketable, they won't

give you credits for

repair costs (or make
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additional repairs) because they've already fac-
tored the property's condition into their asking
price.

Lenders will also require that you purchase the
home "as is," which means in its current condi-
tion. Protect yourself by ordering a home
inspection to uncover the true condition of the
property, getting a pest inspection, and pur-
chasing a home warranty.

Be sure you also do all the environmental test-
ing that's common to your region to find haz-
ards such as radon, mold, lead-based paint, or
underground storage tanks.

MORE FROM HOUSELOGIC

What you need to know about the homebuyer
tax credit(http://www.houselogic.com/arti-
cles/homebuyer-tax-credit-what-you-need-
know/)

How to claim your homebuyer tax
credit(http://www.houselogic.com/articles/clai
m-your-homebuyer-tax-credits/)

OTHER WEB RESOURCES

How to buy a foreclosure from Fannie
Mae(http://www.fanniemae.com/homepath/ho
mebuyers/buying_fanniemaeowned.jhtml)

What to consider when buying a foreclosure as
your first home(http://www.nolo.com/legal-
encyclopedia/article-29589.html)

G.M. Filisko is an attorney and award-winning
writer who purchased a foreclosed condomini-
um and found herself in the middle of a
months-long dispute between the former
homeowner and the bank over whether the
foreclosure was conducted properly. Six
months after paying the full purchase price, she
was finally able to enter the property. A fre-
quent contributor to many national publica-
tions including Bankrate.com, REALTOR&reg;
Magazine, and the American Bar Association
Journal, she specializes in real estate, business,
personal finance, and legal topics.
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- 36 BLUE HERON DRIVE
Osf; 3-car Garage
struction & Design
Open Floor Plan
OW purchase price
949,900
hanks.com/437607




